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eature Article

A Culture of Commitment
“What's the secret to building a great organization?”

How to Write a Marketing Plan

“ Putting your marketing plan in writing gives you a guide to work from;
it provides goals to strive for; and it organizes...”

Cheap PCs — The Real Deals
“Might a few hundred dollars buy all the PC you need?”

How to Launch a Peer Review System
“Peer reviewing means employees review and evaluate each other’s
work performance. And that can be scary...and even dangerous.”
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Failure of Nerve
“...myasthenia gravis (MG), an autoimmune disease that affects the
transmission of signals from nerves to muscles.”

The Effect of Posture on Ventilatory Muscle Strength
“The purpose of this study was to investigate whether body positioning
would bring about any change in inspiratory and expiratory muscle strength.”

Race Against Time
“ALS carries a grim prognosis and a maddening resistance to rehab”

edicare

Medicare Therapy Part B Billing
The basic rules on one web-page

National Coverage Determinations Relevent to Therapy Services
Addresses issues: TENS for Bell's Palsy...Supplies for Electric Stim...more

Matching Claims Data to Beneficiary Records

Make sure that the name on the beneficiary’s card matches...
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PTPN Preferred Vendors
PTPN Members, on average, save enough through our preferred vendor
contracts to pay for their annual dues. We are adding NEW preferred vendor

contracts like Supply Hotline. Check regularly for new savings opportunitities...

PTPNotes is a bi-monthly service from PTPN. E-mail us with your comments or
any suggestions.
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PTPN’s Practice Exchange may be for
you if you would you like to...

...buy or sell an existing practice.
...expand your current practice.

...retire and see your practice continue.
...make your practice available in a
private and confidential forum.

Practice Exchange is an exclusive
service for PTPN members: a confidential
forum for practice buyers and sellers.
Only PTPN members can list their
practices for sale and only therapists who
would qualify for PTPN, or are current
PTPN members, can get a buyer's listing.

Learn more by visiting ptpn.com or
clicking on the links above

Calendar

5.1.05 PTPN's 20" Year Anniversary!

5.5.05 LA: Annual Office Managers
Meeting
Baton Rouge, LA
6.16.05 TN: Board Meeting

Dalton, GA

Mission Statements

Part of the compliance with PTPN’s
Standards is having a Mission Statement
for your practice. Whether you have one
or are revising your current one, check
out these articles for tips.

e How to Write a Mission
Statement

e A Shared Vision

e How to Write Your Mission
Statement



http://www.pfdf.org/leaderbooks/l2l/spring97/kelleher.html
http://www.entrepreneur.com/howto/mktngplan/0,5977,,00.html
http://www.pcworld.com/reviews/article/0,aid,119268,00.asp
http://www.morebusiness.com/running_your_business/management/employee_16_2890.brc
http://www.dukehealth.org/HealthPortals/orthopedic/articles/20050211170543576
http://www.jstage.jst.go.jp/article/jpts/14/1/1/_pdf
http://physical-therapy.advanceweb.com/common/Editorial/Editorial.aspx?CC=51869
http://www.cms.hhs.gov/medlearn/therapy/billing.asp
http://www.cms.hhs.gov/medlearn/therapy/ncdptot.pdf
http://www.cms.hhs.gov/medlearn/matters/mmarticles/2005/SE0516.pdf
http://www.ptpn.com/preferred_3_5.htm
http://www.ptpn.com/
http://www.ptpn.com/new-natlreg
http://www.ptpn.com/new-natlreg
http://www.ptpn.com/
http://www.ptpn.com/orderform_8_1.htm
http://www.ptpn.com/new-natlreg
http://www.ptpn.com/ptpnotes_3_1_6.htm
http://www.ptpn.com/clinical_3_1_a.htm
mailto:gvargas@ptpn.com?subject=E-mail%20News
http://www.tgci.com/magazine/98fall/mission.asp
http://www.tgci.com/magazine/98fall/mission.asp
http://www.businessleader.com/bl/sep96/shared.html
http://www.entrepreneur.com/article/0%2C4621%2C311664%2C00.html
http://www.entrepreneur.com/article/0%2C4621%2C311664%2C00.html

